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EMCORE boosts position in solar cells via 
Tecstar acquisition 
EMCORE Corp. (Somerset, NJ, 
USA) is to acquire certain assets 
of the Applied Solar Division 
business of Tecstar, Inc. (City of 
Industry, CA, USA). 
This will make EMCORE the 
world’s largest independent 
solar panel integrator, the com- 
pany estimates.Terms include 
EMCORE paying $2 1 m for the 
solar cell business and opera- 
tions of Tecstar. It will also verti- 
cally integrate all aspects of 
satellite solar panel construc- 
tion within EMCORE and pro 
vide EMCORE with solar panel 
manufacturing expertise with a 
proven flight heritage dating 
back to 1958. 
The acquisition enables 
EMCORE to further penetrate 
the satellite communications 
market by expanding the com- 
pany’s product offerings to 
include CICs (cover intercon- 
nect cells) and solar panels. 
EMCORE will now offer solar 
array integrators and satellite 
manufacturers a single supply 
source to meet their power 
requirementsThe solar panel 
array is a critical sub-assembly 
in satellite manufacturing.The 
greater the efficiency (light-to- 
energy conversion) in a solar 
panel, the more transponders a 
satellite can supportThis re- 
sults in more capacity to trans- 
mit data and a corresponding 
increase in satellite revenues. 
EMCORE currently manufac- 
tures the most efficient radia- 
tion hard solar cell in the 
world, with a beginning of life 
efficiency of 27,5%.Tecstar, the 
industry’s first solar cell manu- 
facturer for space applications, 
has an impressive 40+ year his- 
tory of providing fully integrat- 
ed solar panels that have pow- 
ered many well known space 
programs such as the NASA 
Mars Pathtinder. With proven 
flight processes and solar panel 
service to all major satellite 
solar array integrators in the US 
and most international suppli- 
ers,Tecstar’s experience and 
firmly established track record 
with customers will be para- 
mount to EMCORE’s increasing 
success in the satellite commu- 
nications sector. 
Reuben E Richards, Jr., President 
and CEO of EMCORE, said, 
“EMCORE has the most 
advanced solar cell technology 
available today. By acquiring 
Tecstar, we are combining our 
industry-leading technology 
with Tecstar’s proven flight her- 
itage to offer manufacturers an 
- 
integrated solution to meet all 
of their satellite power needs 
from a single source.As a result 
of this added capability, 
EMCORE will play a more 
direct role in a satellite’s on- 
orbit success.” 
Bryan Borgardt,VP and CFO of 
Tecstar, added, ‘We are excited 
that the Tecstar heritage will 
continue under the leadership 
of EMCORE, where our team 
can combine its experience 
with EMCORE’s innovative pho 
tovoltaic technology to create 
the best solar panels available. 
We are confident that 
EMCORE’s leading solar cell 
technology will provide the 
building blocks to achieve great- 
er satellite performance, while 
Tecstar’s history of success with 
major satellite providers will 
enhance these efforts.” 
GaAs IC suppliers reveal plans for market recovery 
When trying to find signs of 
recovery one has to look at 
what the OEMs are saying. For 
GaAs MMICs that means the 
Top Five handset makers. Nokia 
(Helsinki, Finland) increased 
sales 15% this year after a weak- 
er first quartetThe Number 1 
handset maker reported Euro 
1.63bn (US$l.43bn) fourth 
quarter pretax profit. 
One good sign for its workers 
is that it says it expects to keep 
to current levels of outsourcing 
production of mobile phones 
and networks, despite moves by 
rivals to outsource more. It 
presently outsources around 
20% of its handset and 60% of 
networks manufacturing.This is 
said to be low compared to 
Motorola and Ericsson. 
It reckons that these businesses 
will see growth of about 15% in 
2002. 
Fellow Scandinavian Rrlcsson 
(Stockholm, Sweden) fared less 
well having recently reported 
the first annual loss in its history 
but is forecasting a return to 
profit in 2002. Ericsson is a good 
barometer because it is not only 
the third biggest handset maker 
but also the worlds biggest pro- 
ducer of mobile networks. 
Not surprisingly Ericsson has a 
more sanguine outlook than 
Nokia while Motorola, the Num- 
ber 2 handset supplier appears 
to be siding more with Ericsson 
than Nokia according to analysts. 
Consumers have continued to 
be difficult to persuade to take 
up next-generation handsets 
and the hard-pressed service 
providers are not yet imple- 
menting infrastructural invest- 
ments.The two factors are 
intertwined and 3G is unlikely 
to emulate the success it 
deserves while the data han- 
dling is limited by bandwidth 
LimitationsYet the providers 
cautiously reserve investment 
until they are more sure of the 
market taking off. It is a ‘chick- 
en and egg’ situation. Overall, 
the communications sector is 
still suffering from excess 
inventory and weak demand. 
It is hurting the whole industry 
as factories close and large- 
scale new orders for compo- 
nents seem still out of reach. 
Nevertheless, there are nuggets 
gleaming in the gloom which 
would make the eternal opti- 
mists forecast better times by 
mid-year. It is in this environ- 
ment that chip suppliers are 
making their plans and trying 
to boost fortunes with new 
deals, restructuring of their 
own. 
Anadiglcs Inc., (Warren, NJ, 
USA) has had to endure a quar- 
terly loss but is optimistic of a 
recovery and implementing its 
plans to ensure it grows the 
business. 
It has reduced fourth quarter 
total operating expenses from 
previous quarters. New moves 
include outsourcing of its pro 
duction RF testing operations 
to SE Asian partner Universal 
Communication Technology, 
Inc., in Taiwan. 
Under the agreement,Anadigics 
will transfer the majority of its 
production RF testing operation 
closer to the Company’s module 
assembly plant in S.E Asia, 
which will add considerable 
efficiencies to Anadigics’ device 
manufacturing and further 
continued on page 6.. 
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